James P. Ciccone
2662 Providence Hills Drive, Matthews, NC 28105
Cell (704) 905-5084
jciccone@windstream.net


Home (704) 814-0743
Professional Summary
Enterprising and resourceful sales and marketing executive with profit and loss responsibility and comprehensive expertise in key accounts, brand management, merchandising and strategic planning.  Recognized champion of sustainable products with a credible track record of success and integrity.  Coordinates solid partnerships to secure complete customer satisfaction.

	· New Product Launch
	· Strategic Alliances

	· Cost Effective Marketing Approaches 
	· Branded Marketing Expertise

	· Sales and Organizational Management 
	· Executive Sales Presentations

	· Business Development/Planning 
	· Public Speaker/Presenter


Professional Experience
Wellman, Inc. (Global Synthetic Textile Fiber & Resin Producer)

Director Advertising & Marketing 
Jan. 2008-Present
Managed, developed and implemented creative, cost effective marketing approaches to brand identifications behind a $550 million business unit.
· Created innovative advertising, promotional materials and product campaigns, achieving a cost reduction of over 60%
· Produced workwear advertising campaign featuring Red Kap, Dickies and Century Place

· Created Fortrel® EcoSpun® sell sheets, hang tags and customer brochure presentation kits 
Operations Manager - Joint Venture
Jan. 2003-Dec.2007
· Successfully launched and operated Hologenix LLC, a joint venture between Wellman and Holofiber LLC, establishing criteria that would allow the company to operate independently.
· Responsible for all manufacturing, marketing, merchandising, sales and licensing agreements
· Direct report of 3 (technical engineer, administrative assistant and accountant)
· Managed medical efficacy study at Loyola University Medical College and Hines VA Hospital in Chicago, IL.  Study concluded a 12% circulatory improvement in extremities of diabetic patients with severe Mellitus
· Developed and implemented a business and marketing plan that resulted in an operating profit of $484,000, while reducing indebtedness by $1.2 million
Business Manager - New Technologies 
Jan. 2002- Dec. 2002
· Designed a customized Stage Gate process and implemented a process for research project justification and execution for new technologies with a 6 member team
· Identified and researched several platform technologies using the Stage Gate process, resulting in a broad range of new to market fiber opportunities key to Wellman’s business strategy.  This resulted in the successful launch of two new product technologies

· Conducted due diligence on Holofiber, a premium bioactive fiber that resulted in a joint venture between Wellman and Hologenix LLC

Account Executive-Staple Fiber Sales
July 1997-Dec.2001
· Participated in direct sales, market development and scale-up of new products for the domestic textile fiber markets behind a $120 million business unit 
· Increased specialty textile fiber sales by 25% per annum over 4 year period
· Pioneered the introduction of sustainable products to downstream high profile customers such as Patagonia, The North Face, R.E.I. and Woolrich 
· Designed and presented new product presentations to retail market groups (Nike, Levi’s, V.F.Corp, Reebok and Columbia Sportswear) successfully creating product pull through and major adoptions
Manager Merchandising (Performance, Active and Childrenswear)
Oct. 1987-June 1997
Senior Sales Representative (Textile Polyester Staple)
June 1984-Sept. 1987
Sales Representative (Textile Polyester Staple)
Sept. 1978-May 1984
Association Activities

Outdoor Industry Association 
1997-Present

The Hosiery Association
2001-Present

 
Knit Textile Association
1984-1995

Education
             James Madison University, VA. BA-Business
References available upon request
